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Profitable and Growing Niche Player
Gold Recovery - Market Leader
Goldplat is Africa’s leading gold recovery business, with profitable cash
generating operations in South Africa and Ghana. The company plans to
expand the Ghana facility into a recovery hub for West Africa, with the
potential to grow earnings significantly from this region over the next three
years. As a more mature operation, the South African recovery business is
expected to grow more modestly.

Company Description
Goldplat is an African gold producer and
exploration company with two profitable gold
recovery operations in South Africa and Ghana,
one mining project in Kenya and several
exploration stage projects.
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The gold recovery business is more support services than gold mining, and
benefits from a perpetuity-type financial model. Goldplat should continue to
operate profitably as long as gold mining exists in the regions in which it
operates. This also has an impact on our valuation methodology. The two
recovery businesses will generate c£5m Group EBITDA per year, with growth
in West Africa potentially increasing this further. Using a multiple of 5.0x
EBITDA would value Goldplat’s recovery businesses at c£26m, with potential
upside following successful Ghana/West Africa expansion.

Gold Mining - Targeting Mid-Sized Projects
Goldplat has a small gold mine in Kenya called Kilimapesa, with production
expected at c5Koz per annum, but it is targeting larger gold projects with a
minimum 30Koz per year potential. Its strong balance sheet puts it in a
position to fund acquisition or exploration and development programmes.
This advantage is even more material given the difficult funding environment
facing most junior mine explorers.
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Valuation and Recommendation
Our valuation is dominated by 5.0x EV/EBITDA for the recovery business and
the £4.8m effective cash position. We value Goldplat at £34.4m, which
equates to a 21.0p target price. We initiate coverage with a BUY
recommendation.

Charlie Long, Mining Analyst
+44 (0)20 3617 5180 | clong@vsacapital.com

#VSA Capital acts as Joint Broker to Goldplat.
This research brochure is a MARKETING COMMUNICATION. It is not investment research and has not been prepared in accordance with legal requirements
designed to promote investment research independence and is also not subject to any prohibition on dealing ahead of dissemination of investment research.

Valuation
Our Goldplat valuation is dominated by the Ghanaian and South African recovery businesses and our assumption that
they will continue in perpetuity - or at least while commercial scale gold mining exists in South Africa and Ghana. We
have applied an EV/EBITDA of 5.0x to 2014 group EBITDA, excluding Kilimapesa. We have valued Kilimapesa using a
discounted cash flow model and a 10% discount rate to reach a NPV of £3.7m. The total of these figures, along with
the cash position, generates a NAV of £34.39m or 21.0p per share.

SotP Valuation
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* Goldplat had £1.95m in cash at December 2012; however, it had
receivables (net of payables) of £2.83m due to a large delivery of gold
concentrate to Rand Refinery near the end of the period. We regard
this effectively as cash.
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Upside Potential
Our current valuation assumes that the recovery business EBITDA remains around 2014 levels going forward. However,
as we discuss below, Goldplat plans to expand the West African business and develop a larger mining business.

West Africa Expansion
The current West Africa expansion plan has the potential to increase group EBITDA significantly. Within three to four
years, we envisage the West African business doubling in size. Ghana currently generates approximately £2.5m of
group EBITDA and an additional £2.5m from West Africa should take group EBITDA to £8.5m, which on a multiple of
five would value Goldplat ex-Kilimapesa at £42.5m.

Gold Mining
There is also a renewed effort to develop a more significant gold mining business, in addition to the very modest
Kilimapesa operation. We feel this is a longer-term target for Goldplat but recognise that it could transform the
company and its valuation.
Meanwhile, Kilimapesa will only contribute in a small way to group cash flows and earnings. This is reflected in our
£3.7m net present value for the mine.
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Investment Case
Steady Business - Support Services
Goldplat is Africa’s leading gold recovery business, with operations in South Africa and Ghana. Goldplat processes a
range of “waste” materials produced by gold mining operations, extracting the contained gold and producing doré. In
both South Africa and Ghana, the recovery businesses are based on contracts which are designed so that Goldplat’s
gross profit margin is stable at c20%. Importantly, this margin relies on Goldplat’s ability to manage its input costs in
line with the gold price - something its competitors are not necessarily capable of emulating.
This is a support services business which has limited leverage to a rising gold price, but which benefits from being low
risk in comparison to mining and has a perpetuity model which should be sustainable as long as gold mining continues
in Africa. The South African operation has an over-75% market share and is still growing modestly; the Ghanaian
operation has a c90% market share. Goldplat’s two recovery businesses are known as Goldplat Recovery Ghana (GRG)
and in South Africa Goldplat Recovery Limited (GPL).

High Barrier to Entry
Goldplat uses standard precious metal extraction methods such as carbon in leach (CIL), spirals and flotation. It
combines these with specialist equipment, including fluidised bed incinerators and rotary kilns, to deal with a wide
variety of gold-bearing materials. Although the equipment and technologies Goldplat uses are not patented by the
company, its skill is in the expert design of the flowsheet to extract every last milligram of gold from the raw materials
it processes. It uses a different flowsheet for each raw material, based on thirty years of proprietary experience. This
creates a high barrier for new entrants to the market, which find it difficult to achieve the recoveries necessary to
make the business work profitably.

Strong Balance Sheet
Goldplat had £1.95m in cash and short-term investments at December 2012 (H1 2013). Note, however, that it has
receivables (net of payables) of £2.8m and we estimate that cash will hit c£4.9m by June 2013. This growing cash pile
should enable Goldplat to deliver on its plans to expand the Ghana/West Africa business, and move into gold mining in
a more significant way.

New Management Team
The previous management successfully developed the Ghana recovery operation and looked after Goldplat’s
balance sheet. In September 2012, Russell Lamming joined as the new CEO, with the task of expanding both the
recovery and mining sides of the business. As we discuss in the Strategy section, below, there are a number of areas
which he is looking to develop, with the West African recovery business and larger mining projects probably the two
most significant.
We think his energy and judgement will benefit Goldplat and ultimately help create shareholder value. For example,
we like his strategy to target mid-sized gold projects, which are under the radar of most companies but potentially
highly profitable.

Dividend Policy and Share Buy-Back
Goldplat paid a c£1m dividend in 2012 and in this morning’s interims announced the adoption of a share buy-back
policy (the Board is seeking authority to buy up to 10% of shares in issue). Given Goldplat’s plans for expansion of the
gold recovery and mining businesses, we expect both policies to be used carefully. It is difficult to predict what mining
opportunities may come across Goldplat desks (which might prioritise funds) or how much of an impact the share buyback policy will have on the share price. Both policies, however, reflect the company’s strong cash -generation ability.
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Existing Business and Growth Strategy
Our valuation is based on a multiple of our 2014 EBITDA forecast which, as a base case, should be sustained in
perpetuity. However, Goldplat is also looking to expand the West African recovery business and move into mining in a
more significant way. These and other developments would represent significant upside to our current valuation.

Existing Business - Some Short-Term Growth
We have modelled the combined recovery business to generate c£5.7m EBITDA in 2013, £5.9m in 2014 and to operate
at a similar level thereafter. In South Africa, this short-term growth reflects the additional CIL tailings plant, the new
rotary kiln and the higher-grade material to be sourced from Central Rand Gold’s Crown East No 4 shaft. The Ghana
operation has increased capacity at the spiral plant which increases the flexibility of the incinerator section allowing it
to treat more than one fine carbon batch at a time. These changes should increase the profitability of both operations.
Note that recovery business EBITDA will be offset at the group level by group G&A and, in 2013, by Kilimapesa EBITDA
losses of c£0.60m.

Growth Strategy
West Africa Recovery Hub - Upside Potential
Goldplat’s strategy is to grow its recovery business through the expansion into the rest of West Africa. The company
intends using GRG as a hub for fine carbon sourced from Ghana and other West African countries. This is a relatively
recent change in strategy, which had previously involved having dedicated recovery plants in several West African
countries, with Burkina Faso next on the list.
The recovery hub plan seems sensible but plans may change. For example, if Goldplat cannot get permission to move
gold-bearing waste over certain borders, it may decide that a new stand-alone plant north of Ghana is justified. Midas
Gold SARL, Goldplat’s Burkina Faso-based subsidiary, has been set-up for that purpose.

Africa - New Fine Carbon Market
There is an opportunity for more significant growth in the African business than we have modelled. Goldplat’s strategic
partner, Rand Refinery, recently decided not to process fine carbon grading less than 500g/t gold. Since a significant
amount of traded fine carbon contains <500g/t, this decision will put significant additional tonnes of fine carbon into
the African gold recovery market. This partly explains Goldplat’s recent investment in a fluidised bed incinerator for
the South African operation, and may result in upside to our 2013 and 2014 earnings forecasts.

East Africa - Potential Recovery Operation
The Kilimapesa mine property also has the potential to become the site of an East African recovery operation, along
the same lines as the planned West Africa recovery hub. Much of the infrastructure is already in place and although
Kenya is not yet a significant source of raw material, there are several very significant mines in north-west Tanzania,
within 1,000km of Kilimapesa. Tanzania is Africa’s third-largest gold producer, behind South Africa and Ghana.

Mining - Remains a Strategic Focus
Historically, the mine development and exploration business has delivered mixed results and the existing Kenyan gold
mine will only ever be a small positive contributor to group cash flows. Looking forward, Goldplat is targeting larger
projects, with minimum production potential of 30Koz. Obviously, later-stage projects are preferable, but the Board
has not ruled out exploration projects where a quick and low-cost ‘project assessment’ approach will be used to avoid
wasting time and money. We like the strategy to target mid-sized gold projects, which are under the radar of most
companies, and where runaway capex inflation has had less of an impact in recent years.
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Recovery Business - Financial Model
Goldplat has suffered from a misunderstanding of its business model, with some investors expecting it to benefit much
more from a rising gold price. Goldplat’s recovery operations are in fact support services businesses and work on a
steady operating profit margin of approximately 20%. Although this means there is limited leverage to the gold price,
the recovery businesses benefit from a perpetuity model and should be valued accordingly.

Steady Fixed Margin Business, Variable Grades
Both recovery businesses are based on term contracts or agreements with gold mining operations. These operations
produce a range of “waste” materials, enriched with gold, which Goldplat processes at its specialised recovery plants.
Goldplat’s main business delivers an operating profit margin of c20%. If the gold price increases, the raw materials
supplier charges more for the material and Goldplat’s margins remain around 20%. These agreements are based on
regular supplies of predictable quantities of raw materials and constitute the bulk of Goldplat ’s revenues and profits in
South Africa and Ghana. They are the basis of Goldplat’s recovery business and explain why it is a relatively low
margin, but also low risk, business.

Gold in Inventory - Higher Grade, Provides Flexibility
Goldplat also buys raw materials where it pays a more significant discount to the value of the contained gold. This
material comes from less predictable (in terms of tonnage and grade) sources and is often stockpiled. When required,
Goldplat uses this to ensure that it maintains its c20% operating margins. Goldplat’s agreement with Central Rand Gold
is targeting this type of higher-grade, higher-margin material.

Ghana
The Ghanaian business has limited inventory of high-grade material, which is primarily a function of the shorter
lifespan of the Ghana business.

South Africa
In South Africa, Goldplat has a stockpile of raw material which it historically reported as “gold in inventory”. Goldplat
uses the high-margin material to maintain its 20% overall operating margins, and will not therefore convert this to
cash. It needs the inventory to retain flexibility over the long term.
During the South African strikes in 2012 (instigated by the mining and transport unions), Goldplat used its higher-grade
stockpiles to counter the negative impact of lost raw material supplies. The 2012 gross margin was maintained at 20%.
Below are examples of how Goldplat uses its high-grade inventory to remain flexible:
Higher gold price



Less high-grade material

Stronger Rand



More high-grade material

Stronger US Dollar



Less high-grade material

Supplier price hikes*



More high-grade material

Operational challenges



More high-grade material

*As an example, if a particular supplier tries to increase the price of its raw material(s), Goldplat has the flexibility to
turn these down and offset lost supply by processing its inventory.
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Gold Recovery Business Units
Goldplat has two gold recovery businesses, one in South Africa and one in Ghana. In Goldplat’s fiscal year to June 2012,
Ghana made a greater contribution to group EBITDA and earnings than South Africa. However, going forward, South
Africa will be the larger contributor until Goldplat ramps-up its West Africa expansion plans.

Breakdown of Raw Materials
South Africa – Indicative Only

Slags Sludges
3%
2%
Fine carbon
5%
Mill liners
5%

Woodchips
25%

Ghana

Waste
grease
3%

Fine carbon
9%

Tailings Tema
35%

Primary
ores
57%

SOURCE: VSA estimates.

Mill liners
1%

Tailings Adamus JV
55%

SOURCE: Company data.

South Africa - Goldplat Recovery Limited (GPL)
Goldplat is probably best known for its South African recovery business, where it is noted for extracting gold from
support timbers used in underground mines. Given the high grades in many Witwatersrand (Wits) mines, these timbers
grade anywhere from 5-15g/t.
However, in actuality, the South African business processes a wide range of materials regarded as waste by the mines,
including spent fine carbon from CIL plants, the sludge that collects below ball-mills and old grease. These all contain
significant quantities of gold and Goldplat’s highly specialist plant is designed to treat these materials, using different
equipment and processes as required. Since South African gold is dominated by underground mining, the type and
relative quantities of gold-bearing waste materials differ from those in Ghana.
Cost pressures in South Africa include the rising cost of electricity, royalties and transport. Wage inflation is less
significant for Goldplat, given the relatively small number of employees at its recovery plant.

Repeat Business
Long-term raw material suppliers include Simmer & Jack Limited, AngloGold Ashanti, Rand Refinery and DRD Gold (East
Rand Proprietary Mines).

Gold in Inventory
As mentioned above, Goldplat supplements its long-term supplies of raw materials with smaller quantities of
high-grade and higher-margin stockpiled raw materials. These are sourced from small private mining companies,
including artisanal miners.
Goldplat looks for novel sources of high-grade material to help maintain margins over the long term. A new potential
source of raw materials is Central Rand Gold’s Crown East and CMR Bird Reef mines on the West Rand. In 2012,
Goldplat signed an agreement with CRG for the rights to “mine” these properties, although we note that this is not
Goldplat moving into underground gold mining in South Africa. It plans to employ a mining contractor to recover
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quantities of high-grade material from various easily accessible parts of the property, both underground and on
the surface.

South African Recovery Business
Repeat Business
Fixed Margin
Various Raw Materials
AngloGold Ashanti, Rand Refinery
DRD Gold, Simmer & Jack

20% operating margin

Gold in Inventory
Highest Margin
Various Raw Materials
Goldplat owned materials

Recovery Plant

15-25%

Various materials

Gold Production
Profit Margin c20%

CRG Contract
Higher Margin
Primary Gold Ore
Mining sub-contracted
Margin shared between
Goldplat and mining contractor
NOTE: *First contribution, H2 2013. SOURCE: VSA Capital from company information.

Goldplat Recovery Ghana (GRG)
The Ghanaian recovery business is quite different from the South African one. Although profits are also dominated by
long-term agreements with steady 20% margins, the range of raw materials processed differs. Gold mining in Ghana is
dominated by artisanal activity and large, open pit operations. As a result Goldplat processes tailings from artisanal or
small private operations, and mill liners and spent fine carbon from the large CIL operations.
GRG comprises three businesses: the toll treatment contract it has in place with Adamus Resources, where tailings
purchased by GRG from small-scale miners are processed off-site; a CIL facility at its recovery plant in Tema which also
treats small-scale mine tailings; and the “Incinerator Section” at Tema, which recovers gold from fine carbon and
rubber mill liners. Currently the profit split across the Adamus contract, the CIL plant and the Incinerator section is
55%, 35% and 10%, respectively.

Tema Facility - Free Zone Status; Low Tax
The Ghana recovery operation is located just outside Accra, in a free trade zone which gives a 0% corporate tax rate for
eight years and 8% thereafter. Goldplat’s Tema Facility will move to 8% from December 2016.

Repeat Business
Goldplat’s Ghana business sources significant quantities of low-grade tailings materials from small private mining
companies or artisanal miners. It either processes these itself or, since the Tema facility is working at full capacity, has
it treated at the Adamus Resources processing plant, under a joint venture agreement.
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Fine carbon and rubber mill liners are supplied by Gold Fields, AngloGold Ashanti and Golden Star Resources and
processed at GRG’s facility in the Tema Free Zone Status area.

Gold in Inventory
Goldplat’s inventory of high-grade material in Ghana is quite small, partly a function of the short history of the
business, and partly because there are less high-grade mines in Ghana than in South Africa. Goldplat is building this
inventory to improve its flexibility.

Ghana Recovery Business
Repeat Business
Tailings
Stable Margins
Treated at Goldplat’s Tema
facility
20% operating margin

Recovery Plant

Repeat Business
Gold Production

Fine Carbon and Mill Liners
Stable Margins

Profit Margin c20%

Treated at Goldplat’s Tema facility
20% operating margin

Repeat Business
Tailings
Stable Margins
Toll-treatment agreement with
Adamus Resources (Endeavour)

55%

19% operating margin

Gold Production
Profit Margin c19%
SOURCE: VSA Capital from company information.
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West Africa Expansion - Tema Recovery Hub
Goldplat’s strategy is to grow its recovery business through the expansion of the Tema recovery plant, turning it into a
hub for raw materials sourced from Ghana and other West African countries. This is a relatively recent change in
strategy, which previously encompassed dedicated recovery plants in several West African countries, with Burkina
Faso next on the list and Mali thereafter.
The West African gold mining industry is dominated by open-pit, bulk tonnage, CIL operations. This explains why
Goldplat’s current Ghana recovery plant has two fluid bed incinerators which are used to burn fine carbon to release
the gold.
The other significant gold mining industry in West Africa is the much smaller-scale private and/or artisanal mining
activity. As discussed above, Goldplat buys artisanal tailings material in Ghana and either treats these itself or has
them treated at Adamus’ processing plant.

Targeting West African Fine Carbon
Goldplat’s West African expansion plan is primarily based on sources of fine carbon within a 1,000km radius of the
Tema recovery plant, just outside Accra. The map below shows the extent of the sourcing radius.

Tema Recovery Hub

SOURCE: Google Maps, VSA Capital.

Fine carbon typically grades 300-400g/t gold but this can be upgraded to >500g/t through a simple density media
separation unit. At 500g/t gold, each tonne of material is worth approximately US$26,000, which means that transport
costs are relatively insignificant. Probably the greatest risk to the Recovery Hub plan is the potential that certain West
African countries may refuse to allow the export of gold-bearing fine carbon.

Burkina Faso Tailings
Tailings material sourced from Burkina Faso (or another country) would have to treated in country. This introduces the
potential for a Goldplat-owned CIL plant in Burkina Faso for the tailings business, while fine carbon is exported to
Ghana. Alternatively, Goldplat could have the tailings toll-treated in Burkina Faso (similar to the Adamus JV in Ghana),
thereby saving Goldplat the cUS$2m capital cost for a CIL processing plant.
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Gold Mining Business
Goldplat remains focused on growing the mining business, and its gold recovery cash flows put it in an enviable
position in the junior gold sub-sector.

Targeting >30Koz Annual Production - Not On Most Radar Screens
Many publicly-listed juniors regard c1Moz in reserves as a minimum size to justify development, a view also shared by
many resource investors. The reasoning is that to generate quick payback and an attractive IRR (ie >25%) in a world
where pre-production capital, government take and operating costs have seen so much inflation, a project needs scale.
While most mine developers are focused on 1Moz deposits, there is much less competition for smaller projects.
Goldplat has a strategy of acquiring and developing small- to mid-sized gold deposits, preferably ones someone else
has discovered. The Goldplat management are looking for annual production potential of >30Koz.

Current Portfolio
There are currently three main projects in the mining portfolio, although management is actively seeking new projects.


Kilimapesa - Kenya



Nyieme - Burkina Faso



Anmuso - Ghana

Kilimapesa is up and running but will always be a small operation, probably producing c5Koz per annum at a cash cost
of cUS$1,100/oz after ramp-up. There is some doubt as to the economic viability of Nyieme and Anmuso: neither looks
likely to have the scale to warrant the investment in infrastructure and manpower required for a mining operation.

Kilimapesa
Kilimapesa is located on the border with Tanzania, in south-west Kenya, on the Migori Achaean Belt. First production
was in January 2012. It has been a challenge to maintain profitability since then, given the very narrow vein nature of
the mining and the limited milling capacity. Going forward, Goldplat plans to invest cUS$2.5m over two years to
address this, although this is contingent on ownership assurances from the Kenyan government. This investment,
among other things (improved underground infrastructure), will take milling capacity from 25tpd to 125tpd.

Kenyan Local Equity Participation Law
In October 2012, the Kenyan government implemented its new 35% “Local Equity Participation Regulation” for the
mining industry. It is our understanding that this will not affect Goldplat’s Kilimapesa Mining Licence, which was issued
prior to the regulation coming into force. This looks to have been confirmed by developments at Kenyan-based
Base Resources.
Base Resources is in a similar position to Goldplat and recently secured formal notification from the Attorney General
of Kenya that the “Local Equity Participation Regulation” cannot be applied to its Special Mining Lease. This appears to
be a legal precedent which should also apply to Kilimapesa, which also has a Special Mining Lease.

The Future Value of Kilimapesa
Gold mining at Kilimapesa is focused on using the correct mining methodology (narrow vein shrink stoping) and
optimal tonnage to achieve sustained profitability. Goldplat is currently undergoing a mini-review of the operation and
we are forecasting modest free cash flow from H2 2014. Thereafter, we are forecasting c5Koz per year and c£1.0m of
annual free cash flow. This pushes Kilimapesa down the list of importance to a small but contributing asset.
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Nyieme
2

This is an exploration-stage project with 246Km of ground in south Burkina Faso. It currently has a small 93Koz
resource grading 2.06g/t and there are a number of interesting targets that could add ounces to the Resource.

Anmuso
Anmuso is an exploration-stage project in the Ashanti Region of Ghana, targeting Tarkwaian conglomerate style
mineralisation. Anmuso has an historic, non-compliant, resource of 262Koz gold.
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Financials
Income Statement
Year End June (£m)

2011A

2012A

2013E

2014E

Revenue
Cost of sales

19.62
(15.24)

26.23
(20.18)

32.03
(26.46)

34.60
(27.89)

Gross profit
Gross profit margin
G&A

4.38
22.3%
(1.33)

6.05
23.1%
(1.52)

5.57
17.4%
(1.76)

6.71
19.4%
(1.70)

Operating profit
Operating profit margin
D&A

3.05
15.6%
0.32

4.53
17.3%
0.51

3.81
11.9%
0.44

5.01
14.5%
0.73

EBITDA
Exceptional gain
Finance income

3.37
0.43
(0.05)

5.04
0.72

4.25
(0.16)
(0.34)

5.74
-

Profit before tax
Impairment
Tax
Effective tax rate

3.43
(0.47)
13.8%

5.24
(0.60)
11.4%

3.32
(2.37)
(0.81)
24.4%

5.01
(0.83)
16.5%

Net profit
Exchange translation
Total comprehensive income

2.96
(0.13)
2.83

4.64
(1.63)
3.02

0.13
(0.39)
(0.26)

4.18
4.18

Shareholders of Goldplat
Non-controlling interests

2.60
0.23

2.84
0.18

(0.19)
0.32

3.89
0.29

Earnings per share (p)

2.12

2.77

0.08

2.48

SOURCE: Company data, VSA Capital estimates.
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Cash Flow Statement
Year End June (£m)

2011A

2012A

2013E

2014E

Operating profit
Depreciation
Loss on disposal
Share incentive scheme
Exceptional gain
Other
Foreign exchange differences

3.05
0.29
0.01
0.10
(0.43)
-

4.53
0.51
0.20
(1.04)

3.81
0.39
0.19
(0.22)

5.01
0.73
-

3.03

4.21

4.18

5.74

0.46
(4.72)
2.01
-

(1.16)
0.72
1.69
(0.04)

1.22
0.73
(1.89)
(0.01)

-

(2.25)

1.21

0.05

-

0.78
0.07
(0.11)
(0.72)

5.42
0.93
(0.19)
(0.67)

4.23
0.06
(0.39)
(0.75)

5.74
(0.83)

0.02

5.48

3.15

4.91

Cash flows from investing activities
Purchase of shares
Proceeds from sale
Acquisition of mining rights
Acquisition of property
Pre-production expenditure

0.02
(1.14)
(0.68)
(1.39)

0.04
(2.09)
(1.16)
(0.63)

0.01
(0.37)
(1.51)
(0.07)

(0.80)
-

Net cash flow from investing

(3.20)

(3.84)

(1.93)

(0.80)

Cash flows from financing activities
Sale of treasury shares
Share issues
Sale of subsidiary
Loans repaid
Finance leases raised
Finance lease payments

5.18
0.03
0.12
(0.11)

0.06
(0.14)

0.05
(1.01)
(0.09)

-

5.22

(0.08)

(1.05)

-

2.04
1.02
(0.05)

1.56
3.01
-

0.18
4.57
-

4.11
4.75
-

3.01

4.57

4.75

8.86

Change in inventories
Increase in trade and receivables
Increase in payables
Effect of exchange rate on payables

Cash flows from operating activities
Cash generated from operations
Financing income
Financing expense
Taxation paid
Net cash from operating activities

Net cash flow from financing
Net cash flow
Cash start
Exchange rate
Cash end
SOURCE: Company data, VSA Capital estimates.
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Balance Sheet
Year End June (£m)
Assets
Non-current assets
Property, plant & equipment
Pre-production expenditure
Intangible assets
Proceeds from sale of shares
Investments
Loans to subsidiary
Current assets
Inventories
Trade and receivables
Cash and equivalents
Total assets
Non-current liabilities
Provisions
Finance lease obligations
Deferred taxation
Loans and borrowings

Current liabilities
Trade and payables
Finance lease obligations
Taxation
Loans and borrowings
Total liabilities
Net assets
Equity
Share capital
Share premium
Retained earnings
Exchange reserves
Shareholders’ equity
Non-controlling interests
Total equity

2011A

2012A

2013E

2014E

3.90
2.75
6.92
0.38
-

4.11
3.21
8.91
0.22
-

5.05
1.41
8.64
0.08
-

5.12
1.41
8.64
0.08
-

13.95
3.37
6.58
3.13

16.45
4.52
5.86
4.58

15.17
3.31
5.13
4.75

15.24
3.31
5.13
8.86

13.08

14.96

13.19

17.30

27.03

31.41

28.36

32.54

0.22
0.06
0.46
-

0.18
0.04
0.42
-

0.17
0.02
0.46
-

0.17
0.02
0.46
-

0.74

0.64

0.65

0.65

4.48
0.16
0.04
0.12

6.18
0.11
0.02
0.00

4.30
0.11
0.03
-

4.30
0.11
0.03
-

4.79

6.31

4.45

4.45

5.53

6.94

5.09

5.09

21.50

24.46

23.26

27.44

1.67
11.40
7.57
0.18
20.82
0.68
-

1.68
11.45
12.04
(1.44)
23.72
0.74
-

1.68
11.49
11.08
(1.84)
22.43
0.84
-

1.68
11.49
15.26
(1.84)
26.61
0.84
-

21.50

24.46

23.26

27.44

SOURCE: Company data, VSA Capital estimates.
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Disclaimer
Investment Analyst Certification
In my role as a Research Analyst for VSA Capital Limited, I hereby certify that the views about the companies and their securities discussed in this report
are accurately expressed and that I have not received and will not receive direct or indirect compensation in exchange for expressing specific
recommendations or views in this report.

Non-Independent Research
This is a marketing communication. It is non-independent research as it has not been prepared in accordance with legal requirements designed to
promote the independence of investment research and is not subject to any prohibition on dealing ahead of the dissemination of investment research.

Important Disclosures
This research report has been prepared by VSA Capital Limited, which is party to an agreement to be paid a fee as corporate finance advisors and
arrangers with Goldplat, or has been party to such an agreement within the last twelve months, and is solely for, and directed at, persons who are
Professional Clients as defined under Annex II of the Markets in Financial Instruments Directive, Directive 2004/39/EC, or as defined in the FSA
Handbook rule COBS 3.5.1R.
This research report is exempt from the general restriction on the communication of invitations or inducements to enter into investment activity and
has therefore not been approved by an authorised person, as would otherwise be required by Section 21 of the Financial Services and Markets Act 2000
(the “Act”). Persons who do not fall within the above category should return this research report to VSA Capital Limited, New Liverpool House, 15-17
Eldon Street, London EC2M 7LD, immediately. This research report is not intended to be distributed or passed on, directly or indirectly, to any other
class of persons. It is being supplied to you solely for your information and may not be reproduced, forwarded to any other person or published, in
whole or in part, for any purpose, without out prior written consent.
Neither the information nor any opinion expressed constitutes an offer, or an invitation to make an offer, to buy or sell any securities or any options,
futures or other derivatives related to such securities.
The information and opinions contained in this research report have been compiled or arrived at by VSA Capital Limited (the “Company”) from sources
believed to be reliable and in good faith but no representation or warranty, express or implied, is made as to their accuracy, completeness or
correctness. All opinions and estimates contained in the research report constitute the Company’s judgments as of the date of the report and are
subject to change without notice. The information contained in the report is published for the assistance of those persons defined above but it is not to
be relied upon as authoritative or taken in substitution for the exercise of the judgment of any reader.
The Company accepts no liability whatsoever for any direct or consequential loss arising from any use of the information contained herein. The
company does not make any representation to any reader of the research report as to the suitability of any investment made in connection with this
report and readers must satisfy themselves of the suitability in light of their own understanding, appraisal of risk and reward, objectives, experience and
financial and operational resources.
The value of any companies or securities referred to in this research report may rise as well as fall and sums recovered may be less than those originally
invested. Any references to past performance of any companies or investments referred to in this research report are not indicative of their future
performance. The Company and/or its directors and/or employees may have long or short positions in the securities mentioned herein, or in options,
futures and other derivative instruments based on these securities or commodities.
Not all of the products recommended or discussed in this research report may be regulated by the Financial Services and Markets Act 2000 and the rules
made for the protection of investors by that Act will not apply to them. If you are in any doubt about the investment to which this report relates, you
should consult a person authorised and regulated by the Financial Services Authority who specialises in advising on securities of the kind described.
The Company does and seeks to do business with the companies covered in its research reports. Thus, investors should be aware that the Company may
have a conflict of interest that may affect the objectivity of this report. To view our policy on conflicts of interest and connected companies, please go
to: http://www.vsacapital.com/policies/conflict-of-interest-policy.
VSA Capital acts as Joint Broker to Goldplat, and is therefore classed as a connected company.
Investors should consider this report as only a single factor in making their investment decision.
The information in this report is not intended to be published or made available to any person in the United States of America (USA) or Canada or any
jurisdiction where to do so would result in contravention of any applicable laws or regulations. Accordingly, if it is prohibited to make such information
available in your jurisdiction or to you (by reason of your nationality, residence or otherwise) it is not directed at you.

Definition of Ratings
VSA Capital Limited uses the following stock rating system to describe its equity recommendations. Investors should carefully read the definitions of all
ratings used in each research report. In addition, since the research report contains more complete information concerning the analyst’s views,
investors should carefully read the entire research report and not infer its contents from the rating alone. In any case, ratings (or research) should not
be used or relied upon as investment advice. An investor’s decision to buy or sell a stock or investment fund should depend on individual circumstances
and other considerations. VSA Capital Limited’s recommendations are defined as follows
BUY:
HOLD:
SELL:

The stock is expected to increase by in excess of 10% in absolute terms over the next twelve months.
The price of the stock is expected to move in a range between -10% and +10% in absolute terms over the next twelve months.
The stock is expected to decrease by in excess of 10% in absolute terms over the next twelve months.

In addition, on occasion, if the stock has the potential to increase by in excess of 10%, but on qualitative grounds rather than quantitative, a Speculative
BUY may be used.

- 15 -

Distribution of VSA Capital Limited’s Equities Recommendations
VSA Capital Limited must disclose in each research report the percentage of all securities rated by the member to which the member would assign a
“BUY”, “HOLD, or “SELL” rating, and also the proportion of relevant investments in each category issued by the issuers to which the firm supplied
investment banking services during the previous twelve months. The said ratings are updated on a quarterly basis.
Equities breakdown: 31 December 2012
Overall equities coverage
Companies to which VSA has supplied investment banking services

Spec. BUY

BUY

HOLD

SELL

8.8%
5.0%

79.4%
95.0%

11.8%
0.0%

0.0%
0.0%

Recommendation and Target Price History
22
20
18

Goldplat (p): Recommendation/TP history

Valuation basis
Price
TP
Rec Chg

Our valuation is based on 5x our forecast Goldplat EBITDA.

Risks to that valuation
The greatest risk to this would be significant fall in the gold price or
operational challenges in South Africa or Ghana.

16
BUY, TP 21.0p

14

This recommendation was first published on 4 March 2013.
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SOURCE: FactSet, VSA Capital estimates.
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